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Your Partner in Financial Success:
The Professional Alliance Program.

Unlocking Untapped Revenue and Securing Client Relationships
for Modern Bookkeeping Firms.

Presenter: Avi Crane
Title: Financial Fiduciary & Investment Advisor Representative
Contact: 949-346-1459 | crane_avi@aipfinancial.net
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The Shift: From Historian to Strategic Partner

The landscape of bookkeeping is evolving. Automation is handling the heavy lifting of data
entry. Your clients now demand clarity, foresight, and strategic guidance.
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» Historical Reporting e Wealth Strategy
S e e Cash Flow Forecasting
“ » Risk Mitigation
Clients don't just want to know e Wealth Strategy
where their money went. They
want to know how to keep it, | HIGH VALUE
COMMODITIZED : :
grow It, and protect lt.- , , ADVISORY

Source: Robert Half & Botkeeper Trends
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The “Success Risk”: When Client Growth Becomes a Threat
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e As clients succeed, their
Client Financial Complexity guestions evolve:
(Income/Assets)
> - How do | lower my tax
= il 0
2 The Risk Zone: iabliity:
= <— Losing the Client to - How do | de-risk my
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3 Full-Service Firms pOl‘thlIO?
- How do | set up a tax-free
Traditional Bookkeeping Scope retirement?
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If you cannot answer these questions, you force them to look elsewhere.

Don't let your client’s success become your exit interview.
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Bridging the Advisory Gap _

You don't need to be the expert in everything. You just need to be the bridge to the expert. e
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The Solution: The Alpha Innovation Partners (AIP) Professional Alliance Program.

We provide “family office” level solutions—Ilike Private Placement Life Insurance and advanced
de-risking strategies—allowing you to compete with top-tier firms without the operational burden.
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e Key Benefit: An immediate lift to your value proposition. )
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Making You the Hero: A Case Study in Value.

&
The Problem -
Scenario: Client fears an “Al Bubble” or
market crash but fears selling due to taxes. The AIP Solution: De-risking portfolios
The Gap: Most CPAs/Bookkeepers lack without triggering large Capital Gains
tools to solve this “Tax Friction”. Taxes.
4

Results

@ Client wealth is @ Tax impact is minimized @ YOU receive the credit
protected. (Income, Capital Gain, Estate). for the introduction.
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The Economics of Alliance.

Recognize the value you bring to the table.

Bookkeeping Partner

50/50 RevenuelS

Bookkeeping Partner Alpha Innovation Partners

Offer: A 50/50 split on all business generated from your referrals.
$) Impact: Turn a service gap into a recurring revenue stream.

411 Increase your “Realization Rate” (revenue per client) from ~5x to up to 12x.
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All the Reward. None of the Risk.

e
We have engineered this alliance to require zero friction from your operations. ®
Zero Overhead. Zero Time Commitment. Zero Liability Risk.
No new hires, no new You identify the need Alpha Innovation Partners
software, no licensing and refer. We execute takes on 100% of the b
fees. We provide the the planning liability risk. Your firm is
infrastructure. and implementation. protected while your

clients are served.
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Protecting Your Reputation: The Fiduciary Standard.

The Broker The Fiduciary v
e Held to a “Suitability” standard. e Legally bound to act in the
o May sell products that pay higher client’s best interest.

commissions. e Objective, conflict-free advice.
e Potential for conflicted advice.

Our Commitment: Avi Crane is a Financial Fiduciary and Investment Advisor
Representative. v

Why It Matters: When you refer a client, your reputation is on the line. Referring a
non-fiduciary is a risk you cannot afford.
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The Worktlow: Seamless Integration.

o

Reward.

Identify.

You spot a You introduce AIP handles Client is served,
client life the client to Fact-Finding, and you receive

life event or Avi Crane. Solution 50% revenue
financial Design, and share.
question. Implementation.

We follow a strict, non-negotiable process to ensure every client receives the
same high standard of care.
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You Are Not Just Referencing a Person.
You Are Referencing a Team.

J Editorial Finance

«/ Ensures no “recreating the wheel.”

«/ Guarantees your clients receive
strategies that have built eight-figure

businesses.
: « Provides a “Flight Simulator” level of
: Avi Crane : : ;
Senior Management (Advisor) safety for your client relationships.

& Strategy Team

Quality Control: For the first two years of the partnership, all client-facing
meetings (Fact-Finding, Solution Design) are conducted jointly with senior
management.
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Building Your Firm’s Valuation.

=]
R .
Metric: Potential to increase | = /
client realization rates '
significantly (up to 12x).
Holistic
Transactional Advisory
Model Model
Seasonal Revenue Year-Round Revenue
o

Strategic partnerships do more than generate cash flow; they increase
the asset value of your firm, making it more attractive for future
succession or sale.
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_| Meet Your Strategic Partner.

/
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Avi Crane, Financial Fiduciary
Investment Advisor Representative

Specialized in High Net Worth strategies, wealth
preservation, and corporate retirement plan
management.

Triggered Agent with Alpha Innovation Partners.

“I act as a guest in your house,
treating your clients with the same *
care and rigorous detail that you do.”

®
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_| Let’s Schedule a Conversation.
~~ Discover how the Professional Alliance Program can fit your firm.

Scan to schedule a short Zoom call with Avi Crane.

Email: crane_avi@aipfinancial.net “
Phone: 949-346-1459

No cost. No obligation. Just a strategy session for your firm's future. .
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Disclosures & Liability. _
Alpha Innovation Partners assumes 100% of the liability risk for financial .
advice provided, per the partnership agreement.

Investment products are not insured by the FDIC, are not deposits or
obligations of, or guaranteed by any financial institution, and involve
investment risks including possible loss of principal and fluctuation in
value.

Avi Crane is a Financial Fiduciary acting in the best interest of the client. ;.
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