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Capturing the Hidden Enterprise
Value of a Liquidity Event
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An exclusive partnership blueprint for top-tier Business Brokers
and M&A Advisors to integrate fiduciary wealth management,
mitigate client tax liablilities, and generate recurring firm revenue.




The Structural Flaw in Traditional Business Brokerage

S10M+

Liquidity Event

Broker Dne -Time
Commission
Facllltates Captured:
Sale
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X DL | _ Liquid prnceed; handed off entirely
Up to 29.8% lost immediately / to outside retail wirehouses

Traditional M&A advisors are laser-focused on the deal. But once the ink is dry,
their job is done—and the resulting liquid wealth leaves the firm forever.



Elevating Your Role to the Strategic Financial Quarterback

AIP Alliance

The Execution Arm. Alpha Innovation Partners operates
directly behind your brand, delivering institutional wealth

preservation and tax mitigation strategies.

)\ ¢ | Client Outcome

The Ecosystem.

Your Brand

The Quarterback.

You retain the core
strategic advisory
relationship, driving
corporate strategy and
maximizing exit value.

A holistic exit strategy
| aligning business
| transition with

" b g / multi-generational
\_/ financial goals.

The Execution Arm.
Alpha Innovation Partners behind your brand,
delivering institutional wealth preservation
and tax mitigation strategies.

You maintain client autonomy. We provide the fiduciary wealth engineering.



A Highly Engineered Dual Mandate
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The Client Victory

Advanced Pre-Exit Tax Mitigation

Immediate deployment of trusts and
installment models

Institutional Asset Management

Access to strategies reserved for
ultra-high-net-worth family offices

Conflict-Free Fiduciary Standard

Protection from product-driven
sales pitches
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Institutional Monetization

50/50 transparent revenue sharing
on integrated AUM

Fiduciary Shielding

Zero licensing requirements,
zero malpractice risk

Seamless Integration

Zero operational overhead added
to your firm
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The Pre-Exit Blind Spot: Surviving the Tax Friction

IRC 691 IRD Traps
(Income in Respect
of a Decedent)

Federal Long-Term
Capital Gains
(Up to 20%)

Net Investment
Income Tax
(NIIT at 3.8%)

State Income Taxes

(e.g., source-rule on
installment sales)




Structural Wealth Engineering: The Deferred Sales Trust (DST)

( Seller = Irrevocable Trust Trust - End Buyer
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Seller transfers the Trust sells the asset to the Trust invests proceeds and
appreciated assetto a Cl> cash buyer. pays seller principal and
dedicated 3rd-party trust in N ECEHEE R (E
exchange for an installment Result: No capital gains tax

note (IRC Section 453). liability for the trust, as Result: Seller controls the

basis matches the sale price. timing of tax recognition,
maximizing pre-tax capital

leverage.

Result: Zero immediate federal
. capital gains on principal.
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[ A\ Constraint: | The Analytical Breakeven: Ideal for transactions yielding $5M+ in gain. Requires rigorous trustee independence and transaction sequencing. J




Maximizing Net Proceeds: IRC Section 1042 & ESOPs

$20,000,000

$15,000,000

$10,000,000

$5,000,000

Net Available:
$14,040,000

Scenario A:
Cash Sale - No 1042 Election

Capital Gains
. Tax Deducted:
-$5,960,000

Net Available:

$20,000,000

Scenario B:

Capital Gains Tax
“ Deducted: $0
(Tax deferred entirely)

ESOP Sale with 1042 Election

Mechanism:

Proceeds are reinvested into
Qualified Replacement
Property (QRP) — such as
corporate fixed-rate notes or
common stock — allowing
the founder to generate yield
on 100% of their equity with
zero upfront tax drain.




The Alliance Economics: Pure Upside, Zero Cost

Your Network Our Execution
50% Net Commission Share 50% Net Commission Share
You generate recurring revenue simply by Alpha Innovation Partners handles 100%
leveraging your existing trusted relationships of the complex financial processing,
and introducing the liquidity event to AlP. carrier negotiations, and ongoing fiduciary
asset management.

A purely upside model. No overhead contributions, no licensing fees,
and no interference with your core M&A operations.



Modeling the Economics of a $10M Liquidity Event
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$10,000,000 Liquidity Event J

H (Business Sold)

Post-tax mitigation, $8,000,000 is placed under

integrated AIP asset management or specialized
‘ insurance carriers. o
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j 50% retained by AIP for { ' TotalNet | ‘ 50% paid directly to the referring
q fiduciary management & Commission/Fees | = broker as a net-new, highly

and execution. 9 * \}\. Generated | | profitable revenue stream. 5

Key Takeaway: Turn one-off transaction fees into compounding,
multi-year income streams from the exact same client base.



Driving Your Own Firm’s Enterprise Valuation

Firm Enterprise Value

The Wealth-Integrated Brokerage.

Stacking recurring, fee-based revenue
streams from past clients on top of
active deal flow.

The Traditional Brokerage Model.

Relying solely on unpredictable, one-time
success fees (Lehman formulas). Results
in lower firm valuation multiples.
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7 Markets reward predictable cash
flow. By integrating ongoing wealth
revenue into your practice, you tran-
sform your firm from a transactional
consultancy into a highly valued,

Time/Deals Closed

recurring-revenue enterprise. /
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The Fiduciary Shield: 100% Liability Transfer

Alpha Innovation

The Broker Partners

« Assumes 100% of the

Investment Fiduciary
Liability.

« Maintains the core
strategic relationship.

« Receives 50%
revenue share.

Malpractice <=
| « Manages all SEC/FINRA
compliance and

regulatory burdens.

- Operates with zero
added legal exposure.

« Executes all ongoing
asset management.

Expanding into wealth advisory typically introduces severe regulatory risks. Our alliance

Isolates you from that risk entirely. It is our fiduciary responsibility to safeguard your clients.




The Strategic Shift to a Wealth-Integrated Practice

Traditfbnél Broker

Client
Value
Capture

'
AlIP Integrated Broker @

Ends at the closing table.

Tax
Strategy

Extends into multi-generational
wealth preservation.

Reactive hand-offs to
CPAs late in the deal.

Proactive structuring (DST, 1042)

deployed before the LOI.

Revenue
Model

Single success fee
(10-15% of deal value).

Single success fee + 50% recurring

wealth management revenue.

Firm
Valuation

Discounted due to volatile
transaction cycles.

I

stacked recurring revenue.
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Premium multiples driven by J
.




A Frictionless Operational Workflow

Step 1. Step 2: Step 3: Step 4.
Identify Architect Present Execute
(You) (AIP) (Joint Alignment) (AIP)

You flag an upcoming We analyze the You present the wealth AlIP handles 100% of
liquidity event or major  transaction structure architecture to your the fiduciary
corporate transition In the background and  client as the “Financial onboarding, asset
within your portfolio. design a custom tax Quarterback,” while management, and
mitigation and wealth our fiduciary team compliance. The
preservation model. provides technical revenue is split 50/50.

pbackup.




The Architecture of a Wealth-Integrated Exit

The Client

Receives maximum net
preceeds, eliminated
tax friction, and secure
institutional asset
management.

A seamless alignment
of corporate transition,
wealth preservation,
and firm profitability.
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The Broker

Secures the M&A listing
by offering superior
structural advantages,
closes the deal, and earns
recurring revenue.

AIP

Provides the technical
enginaering, assumes the
regulatory liability, and
manages the financial
infrastructure.




Architect Your Next Liquidity Event

For a candid and confidential discussion on how the Alpha Innovation Partners
Professional Alliance Program might be suitable for you and your clients, reach out to:

Avi Crane

Financial Fiduciary, Alpha Innovation Partners
crane_avi@aipfinancial.net
949-346-1459
https://www.tfa-crane.net
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